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Are used van values up or down? The two main auction 
houses disagreed over their April figures

Curtis Hutchinson

T
he state of play of light 
commercial values in 
the used market is open 
to interpretation with 

the two main auction houses 
disagreeing over how they 
performed in April, the most 
recent month for published data.

Manheim view: Up 
Manheim’s analysis 
of average wholesale 
values achieved 
during April found an 

encouraging rise of 8.7 per cent 
(£247) to £3,070.

This was Manheim’s fourth 
consecutive monthly increase 
in average wholesale used van 
prices. The auction house said the 
increase was higher than expected 
and attributed it to the impact 
of a change in stock profile and 
model mix that was younger, by 
two months, and with a lower 
mileage of 1,873 miles.

Manheim said despite 
the underlying trend for a 
strengthening of values, when 
compared with April 2008, 
average wholesale used van prices 
were still down by 11.5 per cent 
(£399) with the average van age 
three months lower at 52 months 
and average mileage 3,987 miles 
lower at 67,926.

 “The continued increase 

in wholesale used van prices 
reflects underlying demand and 
attendances are still strong both 
in the auction halls and online,” 
said Alex Wright, commercial 
vehicles sales director.

“Supply is matching demand 
and even though the macro-
economic position would appear 
to be worse now than April 2008, 
we have sold 15 per cent more 
vans year-on-year. 

“Although the higher than 
expected rise in April was 
caused partly by an increase in 
younger stock, I believe there is a 
probability of continued upward 
price movement especially if the 
overall supply of vans decreases.”

BCA view: Down
According to BCA’s 
latest Pulse report, 
average values for 
vans slipped in April 

for the first time this year, after 
three months of growth.

The auction house found values 
fell by £71 in April, after posting 
a £400+ increase in March. The 
average value across all LCVs 
ended the month down 2 per 
cent to £3,473, compared to 
March’s figure of £3,544.

To put this into context the 
average was significantly ahead of 
the low point of £2,772 recorded 
last December, but remained 
some way adrift of the market 

break peak of £3,868 seen in January 
2008.

BCA also noted average guide 
values slipped in April by nearly 4 
points to 96.3 per cent.

Despite the small drop in 
April, BCA said demand for light 
vans has been strong since the 
beginning of the year and it was 
confident that this demand would 
be maintained into the Q2.  

“Having spent most of 2008 
in the doldrums, there is a lot 
more confidence in the used 
LCV market in 2009 and that 
is reflected in stronger bidding, 
higher conversions and improving 
prices,” said BCA’s Duncan Ward.

“Despite the small reverse in 
April, LCV values are currently 
much stronger than those 
recorded at the back-end of 2008.

“Dealers say sourcing stock is 
currently their biggest issue to 
meet retail demand and increased 
competition is keeping values 

keen.”
Values for 

dealer part-
exchanges 
were static in 
April, with a 
small drop in 
value offset  
by a 6,000-mile 
rise in average 
mileage.

BCA said 
part-exchange 

volumes remained subdued as 
dealers are retailing a greater 
number rather than trading them. 
This relative shortage has  
helped values improve sharply  
in 2009. 
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Time for a commercial

Demand 
for light 
commercials 
has been 
strong since 
January

PRICE CHECK: Average values in April ranged from 
£3,070 at Manheim to £3,473 at BCA
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